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Proposed acquisition of 
Peacock Foods

•	 Proposed transformational acquisition by Greencore of 
Peacock Foods for $747.5m

•	 Funded by a fully underwritten rights issue and new bank 
facilities

•	 Peacock Foods is a convenience food manufacturer which 
produces a variety of products for leading brands in  
fast-growing categories such as frozen breakfast 
sandwiches, kids’ snack meals and salad kits

•	 Convenience food manufacturer with revenues of c.$1bn (12 months 
to 25 September 2016) 

•	 Focused on fast-growing categories (sandwiches and chilled meals, 
kids’ snack meals and salad kits) with further growth expected from 
outsourcing trend in the US

•	 Long-standing (25+ years in some cases) relationships with CPG 
customers with leading brands including Tyson, Kraft Heinz and Dole

•	 Headquartered in Chicago with seven well-invested facilities covering 
over four times Greencore’s current US manufacturing footprint

•	 Track record of quality and safety in large scale manufacturing,  
with expertise in automation, project engineering and packaging

•	 Experienced management team, committed to Greencore

•	 Operating in fast-growing categories (sandwiches, snack kits  
and salads)

•	 Well invested facilities and strong competencies in food safety and 
new product development

•	 Strong relationships with leading foodservice and convenience retail 
customers

•	 Seven sites, in Chicago (IL), Fredericksburg (VA), Jacksonville (FL), 
Minneapolis (MN), Quonset (RI), Salt Lake City (UT) and  
Seattle (WA)

Operating scale in the US
Step change in revenues, key categories and manufacturing scale

Leading market positions
Increase in exposure to leading brands in fast growing categories

New channels and new customers
Relationships with new customers in complementary channels

Enhanced manufacturing footprint
Combined network with 5x Greencore’s current US manufacturing footprint

Executive summary

Overview of Peacock FoodsGreencore’s current US business

A truly transformational acquisition

•	 Combined businesses create a strong position to 
significantly enhance earnings from the first full year 
following the acquisition

•	 Accelerates Greencore towards its vision to become a  
fast-growing, international convenience food leader

Enhanced capabilities
Adds capability in automation, project engineering and packaging

Strengthened leadership team
Greater management depth

Compelling financial returns
Creates significant shareholder value
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frozen breakfast 
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to join the new 
business

Headquartered 
in Chicago

Detailed 
integration
plan live from 
day 1

Producers for 
leading brand 
in kids’ snack 
meals

Led by 
Chris Kirke, 
current CEO of
Greencore USA

14
2.5m
sq. ft. 
production
space

Creating a strong platform for long term profitable growth

Combined business provides geographic breadth and enhanced network

Combined	business	will	have	geographic	breadth	
and	enhanced	network	
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Greencore	sites	

Peacock	Foods	sites	

CHICAGO	IL,		
New	Headquarters	

Carol	Stream,	IL	
Chilled	

Itasca,	IL	
Frozen	&	Chilled	

Bolingbrook,	IL	
Ambient	

Romeoville,	IL	
Frozen	&	Chilled	

Wilmington,	OH	
Chilled	Anaheim,	CA	

Chilled	

Geneva,	IL	
Ambient	

Sea?le,	WA	
Fresh	

Salt	Lake	City,	UT	
Frozen	&	Chilled	

Chicago,	IL	
Fresh	

Jacksonville,	FL	
Frozen	&	Chilled		

Fredericksburg,	VA	
Fresh	

Quonset,	RI	
Fresh	

Minneapolis,	MN	
Frozen	
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Media queries

Rob Greening and  
Lisa Kavanagh
Powerscourt
1 Tudor Street
London EC4Y 0AH
T +44 (0)20 7250 1446

More information

www.greencore.com 
Twitter: @GreencoreGroup

*Peacock Foods figures translated using GBP/USD rate of 1.248 and are based on unaudited financial statements for the last 12 months September 2016 

Frozen & Fresh Frozen & Fresh

Our vision is to be a fast-growing, international convenience food leader

Fast 
growing…

FY16 revenue growth

+10.6% Greencore

+15.3% Peacock Foods

4x pro forma 
FY16 US 
net sales

Leader...Convenience 
food...

Pro forma FY16 sales

International... 45%* 55%*

The acquisition of Peacock Foods meets Greencore’s strategic vision



Important information

This document does not constitute or form part of, and 
should not be construed as, an offer, solicitation or 
invitation to purchase, subscribe for, or otherwise acquire, 
any securities (the “Securities”) of Greencore Group 
plc (the “Company”), nor shall it or any part of it nor 
fact of its distribution form the basis of or be relied on in 
connection with any contract or commitment whatsoever. 
This document is an advertisement and not a prospectus 
and investors should not subscribe for or purchase any 
Securities except on the basis of the information in the 
prospectus to be published by the Company in connection 
the Company’s proposed rights issue and admission to 
trading of the related Securities (expected to published 
on 14 November 2016) (the “Prospectus”). Copies of the 
Prospectus will, following publication, be available from the 
Company’s registered office at No 2 Northwood Avenue, 
Northwood Business Park, Santry, Dublin 9, D09 X5N9, 
Ireland and at Greenhill’s offices at Lansdowne House, 57 
Berkeley Square, London W1J 6ER, UK.

Nothing in this document constitutes legal, financial, tax or 
other advice and this document does not take into account 
the particular financial situation, taxation position or needs 
of any person.

The Securities have not been and will not be registered 
under the US Securities Act of 1933, as amended (the 
“Securities Act”) and may not be offered or sold in the 
United States absent registration under the Securities 
Act or an exemption from the registration requirement 
thereof. The Company does not intend to conduct a public 
offering of the Securities in the United States. Neither this 
document (including any materials distributed in connection 
with this document) nor any part or copy of it may be 
taken or transmitted into the United States, its territories 
or possessions or distributed, directly or indirectly, in 
the United States, its territories or possessions, save to 
“qualified institutional buyers” as defined in Rule 144A of the 
Securities Act. 

Neither this document nor any copy of it may be taken or 
transmitted in or to Australia, Japan or South Africa. The 
Securities have not been and will not be registered under 
the applicable securities laws of Australia, Japan or South 
Africa and, subject to certain exceptions, may not be offered 

or sold within Australia, Japan or South Africa or to any 
national, resident or citizen of Australia, Japan or South 
Africa.

Any failure to comply with these restrictions may constitute 
a violation of United States, Australian, Japanese or South 
African securities law. The distribution of this document in 
other jurisdictions may be restricted by law and persons 
into whose possession this document comes should inform 
themselves about, and observe, any such restrictions. 

This document may not be provided to any person in a 
member state of the European Economic Area (“EEA”) 
which has implemented the Prospectus Directive (each, a 
“relevant member state”) (except for the United Kingdom 
and Ireland), who is not a “qualified investor” (as that term 
is defined in Article 2(l)(e) of the Prospectus Directive). This 
document must not be acted on or relied on in any member 
state of the EEA by persons who are not qualified investors. 
In any member state of EEA, any investment or investment 
activity to which this document relates is available only to 
qualified investors. 

In addition, in the United Kingdom, this document is 
being distributed only to, and is directed only at, qualified 
investors (i) who have professional experience in matters 
relating to investments falling within Article 19(5) of the 
Financial Services and Markets Act 2000 (Financial 
Promotion) Order 2005, as amended (the “Order”), and/
or (ii) who are high net worth entities falling within Article 
49(2)(a) to (d) of the Order, and other persons to whom it 
may otherwise lawfully be communicated (all such persons 
together, “relevant persons”). Any investment activity to 
which this document relates is available only to and will be 
engaged in only with, relevant persons. 

In Ireland, this document is intended for distribution only 
to persons in Ireland who are authorised and exempted 
under the Investment Intermediaries Act 1995 of Ireland 
(as amended) or the European Communities (Markets in 
Financial Instruments) Regulations 2007 of Ireland (as 
amended) or those persons to whom it can otherwise be 
lawfully distributed. Other persons should not rely on or act 
upon this document or any of its contents.


